




Tamer Abd Ellah Abd Elsamie
               Address: 13 St.1 from Nile St, Assiut, EGYPT.
               Mobile: +201064444260
               E. mail: tameradellah0@gmail.com

Career objective:

  A responsible and challenging position, within a progressive multinational organization, 
  In sales or marketing department. Capitalizing on my business experiences in sales,
   Allowing for professional and personal growth.

WORK EXPERIENCE:

►2022 to till now 

Area Sales Manager: - 
[bookmark: _Hlk101919169]KG for distribution&trading (Sector Caltex lubricant)                                                             
                  (Assuit branch)
                  Main Responsibilities: 
· Managing sales team and monitors their target achievement
· Supervises the sales team by reviewing daily sales and collection reports, and provides feedback and recommends corrective actions when needed
· Achieve monthly Sales Target including volume, value and all KPI's
· Ensure proper reporting 
· Ensure proper coverage by distributes & quality of data
· Ensure selling proper mix of our products as well as pushing high sales products 
►2015 to 2021

Area Sales Manager: -
Petromin lubricants (KSA)
     (Jeddah, Makkah, Madinah, South)
      Main Responsibilities: 
· Managing the retail van operations and/ wholesale van distribution.
· Prepare data and information for making regular report data analysis.
· Working with Oracle database / Mira reports.
· Performed data analysis especially sales coverage data.
· Performed statistical data analysis using by Mira system RSU.
· Meetings for creating a new promotion offers.

 ► 2012 to 2014

Sales Supervisor: -
Prime distribution (Shell Egypt)
      Upper Egypt (Assiut, New Valley & Red Sea)
      Main Responsibilities:
· Managing the retail van operations and/ wholesale van distribution in the specified area.
· Setting priorities and action plans for full coverage and distribution extension focusing on quality and quantity distribution.
· Responsible for achieving monthly targets and annual index in the area.
· Training the sales team on effective sales skills required for best performance.


► 2009 to 2011

Sales Supervisor: -
Ring Distribution Nokia (Orascom Telecom)
 Assiut / Sohag /new Valley zone.
     Main Responsibilities:
· Committing daily meetings with the sales members to induce them to achieve the sales targets.
· Distributing targets for each point of sales.
· Studying the market and preparing pricing comparisons.
· Prepare annual and monthly sales forecasts.
►2008 to 2009    
                       [image: ]                                                                          
Sales Rep in Sohag
 Main Responsibilities: 
· Achieving department target, solving dealers’ problems, providing outstanding customer service to dealers, retention to potential dealers in my zone, submitting daily, weekly, and monthly reports, and other duties assigned by management.
► 2004 to 2007

Sales Rep. in Assiut 
Kraft (Rashideen Egypt for Trade FMCG)
Main Responsibilities: Achieve Volume, distribution, coverage, visibility& targets

Education

Degree: Bachelor
University: Assiut University
Faculty: Social Work Bachelor
Graduation year: 2004

Language skills:

Arabic: Mother tongue.
English: Good.

Personal Information:
Date of Birth: 21/3/1983.
Marital Status: Married.
Training courses:
· 2018    Basic Lubricant (Petromin)
· 2018    Mira System (Petromin)                                        
· 2017    Communication Skills workshop (Petromin)
· 2017    Teamwork workshop (Petromin)
· 2017    Excel, Analysis & Basic data (Petromin)
· 2015    Defensive Driving (Petromin)
· 2012    Technical Support (Shell)
· 2010    Managerial Skill (ORASCOM TRAINING & TECHNOLOG)
· 2008    Basic Selling & marketing skills (Nokia Academy)
· 2005    ICDL (VirgiTech)



image2.emf
Ring Distribution Nokia   ( Orascom Telecom )  


image1.png




