Vignesh K.B
+91 7708781246• vigneshkb88@gmail.com
SUMMARY

Over 12years’ and 11 months in FMCG and Pet food industry experience across Sales.
WORK EXPERIENCE



Royal Canin India Pvt Ltd (Area Sales Executive)                                                                                                               June’17 – Till date                                              

· Handling Chennai Metro from September 2022. Direct retailers visit with average business of 1.25cr.
· Training PSR, DSM and Merchandiser on products.
· Handled 8 district, Coimbatore as HQ from June 2017 to August 2022 with average business of 70 lakhs.
· Distributor handling and training the sales man on visibility	
· Award winning for best zone 3 times 2018.2019.2023. 
Ferrero India Pvt Ltd (Sales Officer)	Dec’15-May’17

· Handled 1 political district with 6 distributor with an average business of 54 lakhs.  
· Responsible for Primary and Secondary business delivery across categories with in geographical span of control. 
· Training the DO’s (Sales man) for visibility of our product.
· Done over all highest secondary target in the month of April for the brand TIC TAC and won an International trip to Thailand.
Parle Products Pvt Ltd (Sales Officer)	Jun’13 – Dec’15

· Handled 2 political district with 4 distributors with an average business of 92 lakhs.
· Responsible for Primary and Secondary business delivery across categories with in geographical span of control. 
· To build right infra structure to support the business growth.
· Identify key shopper engagement opportunity to drive category growth and market share.
· Execute right 4P strategy across customer, store format and geography.
· Expand direct coverage till 2K population.
· Over all growth of 16% in value, over the last year growth of 32%.
· Better control over the stockiest in terms of engagement and involvement.
· Aligning SSM in route coverage and Route goal achievement.
· Aligned all my distributors routes in walking order so as to bring more efficiency.
Britannia Industries Limited (Performance Coach)	May’12 – Apr’13

· Handled 3 Distributors in Coimbatore city with an average business of 90 Lakhs.
· Ensuring Secondary sales in the stipulated area in Coimbatore city.
· Training and Developing Sales man through OJT.
· Class room training for Sales man on monthly basis.
· No 1 in Dabang contest conducted by BIL for Tn Region.
· Achieved a YOY growth of 21% during 2012-2013.
Purple Bay Home Decors. (Asst Manager)	May ‘11 – Apr’12

· Worked as Sales and Marketing Associate


ACADEMIC QUALIFICATIONS

KV Institute of Management and Information Studies  MBA (Finance and Marketing) 	2009-2011

KG College of Arts and Science BCom                                                                                                                                                 2006-2009

PERSONAL DETAILS


   
· Marital Status – Married
· Languages Known – English, Malayalam and Tamil
· DOB – 31st August 1988
· Address – VNRA 19, “INDRAVIBAL SADANAM”, Vinayaka Nagar, Kanniyampuram, Ottapalam, Palakkad District, Kerala - 679104
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